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INSTITUTIONAL INVESTMENT MANAGEMENT

Institutional investment management represents an important segment of U.S. Trust’s business.  Like our individual clients, institutions appreciate our dedication to performance, superior service and responsiveness to their changing needs.  Today, our institutional investment assets under management total more than $XXX billion.

U.S. Trust serves as investment manager for a wide range of institutions of all sizes throughout the country, including non-profit organizations, corporations, government retirement funds, union pension plans and insurance companies.

We offer our institutional clients a full array of asset classes and a variety of specialized investment styles, including:

· Large-cap growth equity

· Value equity investing

· International equities

· Real estate

· Fixed-income products, including cash management

· Balanced portfolios

· Structured investments

· Alternative investments

U.S. Trust’s emphasis on long-term relationships and client service provides a major competitive advantage in the institutional market.  We have also built strong ties to the consultant community, which wields great influence with institutional investors.

In 2000, we completed a nationwide rollout of our services for planned giving programs, which previously were available regionally from U.S. Trust of North Carolina.  Our unique planned giving service bundles planned giving administration and investment management for non-profit organizations—typically colleges and universities—and it provides a comprehensive outsourcing solution for educational institutions with planned giving programs.  Investment management, investment consulting, custody, record-keeping, statement and check distribution, and tax preparation are among the services provided by U.S. Trust.  Planned giving exemplifies a powerful synergy between our institutional and individual businesses—individual donors continue to own their donated assets during their lifetimes, but those assets are commingled with those of other donors to the institution for investment management purposes.  A number of major universities are among the institutions that have chosen U.S. Trust to be their complete turnkey provider in planned giving.  

Our network of regional offices has begun to play a major role in our institutional business.  Although U.S. Trust’s institutional business has always been national in scope, it was based in New York.  To enhance our ability to serve our clients, we established an institutional presence on the West Coast for the first time in 2000, including a consultant relationship manager and a complete institutional sales team.  We expect to establish an institutional sales team in the Midwest in the coming year.

In addition to separately managed investment accounts, institutional clients can also invest via the U.S. Trust-advised family of Excelsior mutual funds.  Assets under management in the funds grew XX% to $XX billion in 2000.  This increase resulted from a combination of solid investment performance and $X.X billion in net sales.  Much of this growth also resulted from U.S. Trust’s expanding network of third-party distribution channels.

UST Securities, our broker/dealer subsidiary, provides a full line of brokerage services to institutional, as well as individual clients.  The firm offers the advantages of an independent trader with competitive pricing and quality execution.  UST Securities traded more than $X billion in securities in 2000, increasing revenues by XX% over 1999.

